SINDLESHAM
Successful Sales. Art or Science?

Business Owners, Managing Directors, Technical
Managers. Increasing commercial pressures dictate
that traditionally ‘sales averse’ functions and
personalities are increasingly required to sell.

So what is the key to success, whilst maintaining self
respect and delivering financial reward?

For many, the answer lies in knowing ‘How to sell, without
being seen as a salesperson!’

John Bycroft, of Aorta Sales Limited
(www.aortasales.co.uk) and member of the loD Berkshire
committee is our host for this stimulating exploration of the
fundamentals of successful selling in 21st century Britain.

John will cover the fundamentals of selling and share
valuable tips on how to sell without being seen as a
salesperson.
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